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Freight Trends

2nd quarter economic growth slowed from
the torrid 6.1% annual pace logged during 1st quar-
ter, but accelerated from near zero in April to subpar
in June, notes Newport economist Jim Haughey.
Stirrings of growth in the capital goods markets
arrived just in time to replace waning growth in con-
sumer spending. Economic recovery in Europe cou-
pled with a weaker dollar — which improves price
competitiveness for U.S. manufacturers — should
boost exports. The outlook: still 3%-plus growth
over the next year although additional 2nd quarter
data could show something closer to 2%.

Freight Trend Index
(Information provided by TransCore's DAT Services)
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Preliminary estimates put freight volume
growth at a 2.3% annual rate in 2nd quarter, up
from 1.2% the previous quarter, says Haughey. April
started strong but there was little gain over the
course of the quarter. He expects the pace to reach
4.5-5% in 2nd quarter, driven by growth in con-
sumer spending, business investment & exports.

June less-than-truckload rates surged 1.7%
from May. Truckload rates were up 0.5%. Some LTL
carriers had posted rate increases earlier but the
June rise was also likely due to less discounting in
the strengthening economy & adjustments to
increased fuel prices, Haughey says.

The pricing environment gets stronger for
sellers as economic recovery continues, he notes.
Inflation in the overall PPI Index has risen from near
zero for much of last year to 1.5-2% in recent
months. Inflation for durable goods manufacturing
materials — one of the first to show signs of
demand driven inflation — has jumped to a 6%
annual pace.

Look for a mild upturn in diesel prices —
maybe 10 cents — for the rest of the year. OPEC can
see worldwide economic growth rising, especially
in Europe, Haughey notes. Their usual response is
to hold supply steady until rising demand pushes
crude prices higher than the targeted $22-27/bbl
price range. Crude oil prices are already up nearly
$1/bbl from the June low.

Equipment postings remain high but load
offers in June were at record levels, reports
Transcore’s DAT Services. “This may suggest that
many drivers may have found it profitable to offer
their equipment online while choosing from a selec-
tion of loads that come in,” explains Brian Rollins,
market research analyst. “In either case, June
remained a healthy month for brokers and carriers
in the exception market.” Looking ahead to August,
the best combinations of high freight volumes &
favorable load/truck ratios are likely to be found in
Ohio, Illinois, California, N. Carolina, Tennessee,
Arkansas, Wisconsin, Alabama & S. Carolina.

Sales Trends

After seasonal adjustments, Class 6-8 U.S.
retail truck sales were down 14.1% from a
very strong May. The decline was shared equally in
Class 7 & 8. But 2nd quarter sales were up a strong
16% from 1st quarter. The gain, notes Newport’s
Haughey, was less than expected but clearly signals
that a sustained recovery is underway. Retail sales
data hasn’t yet shown much Oct. pre-buying but it is
being reported on manufacturers’ order books.
Thus retail sales are expected to jump 9,000 units in
3rd quarter, then drop back to 2nd quarter levels
next fall.

Despite the anticipated 4th quarter drop in
heavy truck sales due to pre-Oct. buying, ‘02 will
mark the first uptick in annual commercial truck
sales since '99, says Economic Planning Associates.
The economic rebound has raised traffic flows &
boosted the financial performance of many truck
customers, researchers note. Continued expansion
of manufacturing activities, consumer spending for
goods & services, rising merchandise trade & high
levels of construction activities ultimately mean
increased demand for all types of commercial vehi-
cles. Forecast: 469,300 Class 3-8 U.S. retail truck &
bus, up 3.9% from last year; 155,000 Class 8, up
11.1%,; 88,100 Class 7, down 3.8%; 43,000 Class 6,
up 1.3%.
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1st quarter trailer shipments were 37.5%
below 1st quarter '01, marking the 7th consecutive
quarterly decline. Dry freight van shipments were
off 47.8% & insulated vans fell 30.8% from a year
ago. Non-van shipments were down 22.6%.
Analysts say economic & freight upturn should help
trailer sales. Recent surge in orders for pre-Oct.
heavy trucks may also accelerate trailer buying in
2nd & 3rd quarter. But tight credit, which could
dampen the trailer market rebound this year.
Forecast: 130,800 units this year, down 10% from
'01 followed by a 44% increase in '03 to 188,300
units. Contact: Economic Planning Associates, (631)
864-4900.

The post-Oct Class 8 order board looks
“pretty thin,” & Navistar International expects a
significant lull in Class 8 sales during its fiscal 1st
quarter (Nov-Jan), says Truck Group President
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Steve Keate. But he says they’re encouraged by an
upturn in freight tonnage & economic indicators
that point to an underlying increase in new truck
demand. “We’re also confident that the (new)
engines will perform and, with the economy com-
ing back, we expect demand to pick back up.”

Keate wouldn’t discuss details of
International’s lawsuit against Caterpillar but
confirms that it centers on a dispute over post-Oct.
prices. “We believe we have a binding agreement
that defines the price,” he says. Because of high
demand for pre-Oct. engines Caterpillar has put
International & other truck builders on allocation.
Keate says they’re trying to get more Cat engines &
are working with other suppliers — namely
Cummins — to make up the shortfall. “We’re trying
to manage the fallout as best we can, but we will
find some customers who feel they have to go else-
where,” he admits. Despite the flap with Caterpillar,
he says they haven’t changed their plans to drop
Detroit Diesel after Oct.
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Financials

Despite strong 2nd quarter demand for
truck & bus engines, lagging sales of other
engine products holds Caterpillar’'s N. American
engines sales to $746 million vs. $922 million 2nd
quarter '01. Company says it expects the financial
impact “resulting from volatility in the truck engine
market to be minimal for the year.” First Cat
engines with ACERT technology, designed to meet
Oct. 1 emissions standard, will be ready in early "03.
From Oct. 1 until then it will offer an EPA-certified
low-emission version of current engines. Company
posts 2nd quarter profit of $200 million on revenues
of $5.29 billion vs. $271 million profit on $5.49 bil-
lion same period a year ago. Worldwide machinery
sales totaled $3.25 billion vs. $3.42 billion for second

Top 15 Activity States
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quarter 2001. Revenues from financial products
were $419 million, up 3%. “While overall economic
indicators have been positive, the anticipated recov-
ery in capital spending has yet to materialize,” said
Chairman and CEO Glen Barton.

Eaton’s Truck segment posts record profits
in 2nd quarter: $30 million vs. breakeven for the
same period last year. Sales were $315 million, up
21% from a year ago. “It’s clear that our Truck busi-
ness is in a solid period of recovery, as both NAFTA
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industry order levels & our own orders climbed
rapidly throughout the quarter,” says
Chairman/CEO Alexander Cutler. He says they
expect 3rd quarter NAFTA heavy truck production to
be up 15-20% from 2nd quarter. Full year NAFTA
production is forecast to peak in 3rd quarter then
decline 4th quarter, totaling 170,000 units for the
year. Cutler credits restructuring for the increased
profits & says they still plan to close the Shelbyville,
Tenn., transmission plant in 3rd quarter, as previ-
ously announced. Eaton’s 2nd quarter profits for all
divisions, after unusual items, totaled $88 million on
sales of $1.88 billion vs. $49 million on $1.87 billion
2nd quarter 2001.

Truck Sales Forecast
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Dana posts 2nd quarter profits of $52 mil-
lion on sales of $2.79 billion vs. $14 million on
$2.77 billion 2nd quarter '01. Company credits
restructuring for higher profits. Commercial Vehicle
Systems sales for the quarter were $320 million vs.
$302 million a year ago. Operating profit was $14
million vs. $7 million. Dana forecasts N. American
Class 8 production at 150,000-155,000 units this
year. “We saw about 80,000 units built during the
first half of the year, largely due to pre-buying of
Class 8 trucks,” notes Chairman/CEO Joe
Magliochetti. “We expect that this will continue into
the 3rd quarter, with 4th quarter demand being
decidedly weaker.”

Alliances &
Acquisitions

Horton sells Expello/Stark air system products to
D&D Instruments. Great Dane completes
purchase of Trailmobile trailer plants in
Jonesboro, Ark. & Charleston, Illl. Company says
it will build van trailers in Jonesboro starting 4th
quarter this year but, due to the current weak
market, has no immediate plans to open
Charleston.

Qualcomm & Savi Technology to integrate
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tracking, management & security products for use
in maritime, rail & truck cargo container systems.
Pilot Travel Centers & TripPak Express parent
Truckload Management Inc. sign multi-year
placement agreement.

Donaldson buys Germany'’s Ultrafilter
International. Clean Air Partners forms joint
venture with UK based Haadstaff Group to offer
CAP’s Dual-Fuel technology in Caterpillar-pow-
ered Foden trucks in Great Britain. Optek Sensor
Group’s Wabash Technologies & Denmark’s
Noliac to jointly develop piezo actuator devices for
global automotive markets.

New Business

Cummins Westport gets $250,000 grant from the
Gas Technology Institute to help fund development
of the B Gas Plus natural gas engine. Dana okays
Pennzoil lubes for commercial vehicle axle extend-
ed warranty/drain interval coverage.

Fleetguard’s new Emission Solutions business
names key suppliers: Johnson Matthey, catalytic
technology; Engelhard, particulate filter & oxida-
tion catalyst components; Siemens, catalyst com-
ponents; Motorola, filter control systems hard-
ware. Finland’s Sisu Diesel to use Stanadyne
fuel filters & water separation units it its Tier Il
engines.

ArvinMeritor RideStar RHP air-ride suspension,
TN, TP & TQ axles, and automatic slack adjusters
made standard on Dorsey Trailers. Kenworth
adds Hendrickson Haulmaax heavy duty truck
suspension as option for vocational trucks & trac-
tors. AmericaQuest adds purchasing site,
CarrierFleetXchange, to web based fleet man-
agement services.

Chevron Products Co. launches lower-emis-
sions Proformix diesel fuel in limited quantities to
on-and off-highway commercial customers in S.
California. First users: fleet vehicles in & around the
Port of Los Angeles. Phillips Petroleum to build
first commercial-scale sulfur-removal unit for diesel
fuel in Sweeney, Texas. 15,000-barrel/day S Zorb-
Diesel unit to be completed by end of '03. BP to sell
its ultra low sulfur ECD-1 diesel at 65 ARCO retail
stations in the Los Angeles area.

Westport Innovations opens European division,
headquartered in London. Sirius Satellite Radio
completes nationwide service rollout. RedPrairie
Corp. (formerly McHugh Software) forms produc-
tivity management business unit. PGT Trucking
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installs another 165 Aether MobileMax2 com-
munications units, bringing total to 281.
Mitsubishi Fuso adds used vehicle listings to its
website, mitfuso.com.

Transitions

Freightliner to invest $16 million to get its Portland
(OR) truck plant ready for Western Star produc-
tion, set to start in Oct. Plans include dedicated cab,
chassis & sleeper lines for Western Star products
plus plant-wide upgrades and reconfigurations.
Production in Kelowna, B.C. will continue through
Sept. Western Star engineering, customer support
& other technical staff will move to Portland.
Carsten Reinhardt, currently Western Star general
mgr.-operations, will be Portland Truck Plant mgr.

J. Jeb Mfq. closes. Company has been owned
& operated by the Sukala family since John
Sukala designed its first in-block engine heater in
the late 1950s. Normal production ended June 18.
Customer service operations will continue while
assets are being sold.

GM transfers medium duty truck production from
Janesville, WI, to Flint, Mich., in move to consoli-
date lower-volume products. Champion
Laboratories to invest $38 million to
expand/update plants in Albion & West Salem, Ill.
and York, S.C.

Navistar says 2-year contract with Canadian Auto
Workers doesn’t give it the $14 million cost cut
sought initially but does boost productivity & flexi-
bility. Deal, which ended a 6-week strike at the
Chatham, Ontario, International truck plant, keeps
wages & most benefits where they are but changes
scheduling rules so the company can boost the
build rate from 39 to 46 trucks/day without adding
workers. Navistar agreed to keep the plant open at
least until mid 2003 while management & the union
looked for additional savings.

Associations

Truckload Carrier Assn. members approve plan
to re-affiliate with the American Trucking
Assns. Under the new agreement TCA remains a
separate & independent organization with its own
staff and dues structure. It pays ATA an annual
advocacy fee of $100,000 for 1 voting seat on ATA’s
Executive Committee & access to other ATA
resources. TCA retains the right to hire its own lob-
byists as necessary. ATA’s Political Action
Committee can solicit TCA members that don’t cur-
rently belong to ATA, lifting a ban imposed by law
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because the two were not affiliated. Both groups
have pledged to promote membership in each
other’s organization. A committee including the
chairman & 2 members from each organization will
oversee the affiliation.

Government

National Highway Traffic Safety
Administration terminates rulemaking aimed at
setting standards for heavy duty brake blocks.
Agency says “it is unlikely that a suitable test proce-
dure for comparing & rating brake blocks can be
developed with currently available test equipment &
procedures.” The American Trucking Assns.
requested an effectiveness rating, saying that cur-
rent voluntary rating standards were inadequate.

U.S. Bureau of Economic Analysis using
wholesale used vehicle price trends provided by
ADESA Industry Relations Analytical Services as
part of the BEA's estimates of various GDP compo-
nents. ADESA VP Tom Kontos is providing ana-
lytical support.

Libertarian think tank, The Reason
Foundation, proposes toll-financed truck-only
lanes as part of highway funding reauthorization.
Special lanes, separated by concrete barriers,
would ease safety concerns regarding long dou-
bles & triple combinations. House Transportation
& Infrastructure Committee Chairman Don Young
(R-Alaska) supports the general concept but says
he’ll oppose recommendation that truckers who
use the new lanes — and pay the tolls — get a
rebate on federal fuel taxes. The rebate, he says,
would hurt the core highway program.

Clean Air Trust names Caterpillar & the
American Trucking Assns. July clean air “vil-
lains of the month” for their efforts to delay stricter
emissions standards due Oct. 1. ATA filed a petition
with the EPA. Caterpillar & ATA have been lobbying
Congress. In late June, 70 members of Congress
signed a letter asking EPA for a 1-year delay. Clean
Air Trust Exec. Director Frank O’Donnell referred
to Cat & ATA as ““an axle of evil.”

Honors

Heavy Duty Trucking editors win national Gold,
Silver & Bronze plus 2 regional awards in 2002
American Society of Business Publication Editors
competition; RoadStar staff wins 1 national Bronze
& 3 regionals. Winners: HDT Editor Deborah
Whistler, RoadStar Editor Steve Sturgess, Exec.
Editor Jim Winsor, Washington Editor Oliver
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Patton, Senior Editors Patricia Smith &
Deborah Lockridge, Editorial Director Doug
Condra. Awards were for best editorials, govt. cov-
erage, features & news. In March the staff won its
32nd & 33rd Jesse H. Neal prizes, considered the
Pulitzers of the business press.

Newport Sr. Editor Deborah Lockridge wins
National Federation of Press Women'’s first place
award for web news/features with truckinginfo.com
feature about urban legends & trucking myths. Lin
Cummins, ArvinMeritor sr. vp, communications,
receives 21st Century Award from Wayne State
University for outstanding professional achieve-
ment & leadership.

Community

Special auction of 6 Mack trucks loaned to
New York City for the World Trade Center cleanup
raises $150,000 for the USO (United Service
Organizations). The CL700 series chassis & 5
Granite series trucks with demolition dump bodies
carry commemorative emblems recognizing their 6
months of service at “Ground Zero.”

ArvinMeritor donates $150,000 to the Automotive
Aftermarket Industry Education Center at
Northwood University, Midland, Mich. Money will
help build an education complex to house
Northwood’s aftermarket program and University of
the Aftermarket offices.

People

Mitsunobu Takeuchi to chairman/CEO, DENSO
International America, from president/CEO. Mitsuo
Matsushita to president/COO DENSO
International America from exec. vp, DENSO
Europe. Sung Lee to gen. mgr-manufacturing,
Freightliner LLC, succeeding Larry Cartwright
who retired June 30. Lee was previously head of
DaimlerChrysler’s East London, S. Africa Mercedes-
Benz car plant.

Richard Giromini to COO, Wabash National, from
sr. vp-technology & continuous improvement,
Accuride Corp. Bryan Langford to vp/gen. mgr.,
Wabash N. American Trailer Centers, from vp-after-
market parts & accessories. He succeeds Derek
Nagle who will retire at the end of '02.

Joseph Ross to president, Hendrickson Intn’l, suc-
ceeding Mark Schwabero who recently resigned.
Ross will continue to have direct responsibility for
Hendrickson’s Trailer Suspension Systems busi-
ness. Larry Taylor to sr. vp-sales & marketing,
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Accuride Corp., from vp-sales & marketing. Bob
Nida to Accuride vp-technology & continuous
improvement, from director-continuous improve-
ment & interim operations director, Accuride de
Mexico.

Haldex names David Bolt vp-suspension controls,
Paul Chappel, vp-automatic brake adjusters,
John Bowyer vp-actuators. Divakar Tailor to sr.
vp & gen. mgr., aftermarket, Delco Remy Intn’l, from
sr. vp-manufacturing, Electrical Aftermarket Div.

Horton names Connie Fields national account
mgr., off-highway/bus sector; Jim LeClaire nation-
al account mgr., fleet business; Erik Roell
Freightliner account mgr.; Chuck Bastien engi-
neering/field service supervisor. Ron Garby to nat-
n’l sales mgr.-Canada, Tuthill Transport
Technologies, from Canadian field sales mgr.,
Holland/Neway.

Volker Hohensee to president, Espar Heating
Systems. Stephen Louie to vp sales, the
Americas, Savi Technology, from senior sales direc-
tor, High-Tech Industry. Mark Mullins to gen.
sales mgr., Stellar Industries. Dick Hecmanczuk
to quality mgr., Intra Technologies from quality
mgr., Todd Pacific Shipyards.

Daniel Kaplan to sr. director, market research,
Automotive Aftermarket Industry Assn., from mar-
ket research mgr. Debbie Moneypenny, Tuthill
Transport Technologies’ sales coordinator, elected
to Heavy Duty Distributor Council’s board of direc-
tors.

Doug Condra to president, Newport
Communications, succeeding Kent Powell who
moves to Chairman. HDT Editor Deborah
Whistler assumes Condra’s responsibilities as
Newport editorial director.

Died: Al Bua, 73, former Westinghouse and
Rockwell HD marketer.







