
E X E C U T I V E
V I E W P O I N T S
Are fleets pre-buying heavy trucks to avoid
exhaust gas recirculated (EGR) engines required
starting Oct. 1? That depends on who you ask. Truck
manufacturer CEOs Steve Keate, International Truck
Group, Michelle Gigou, Volvo N. America, and Paul
Vikner, Mack, told Truckload Carriers Assn. conven-
tion attendees that any pre-buying will be minimal.
Freightliner’s Rainer Schmueckle, also on the con-
vention’s CEO panel, says recent pick-up in new
truck orders is due to pre-buying as well as
improved economics.

Fleet managers around the convention suggested
they’ll be in a pre-buy or regular purchase mode
until Oct, then they’ll stop ordering & run existing
equipment until new EGR engines prove them-
selves. One said a truck manufacturer wanted him to
test 10 EGR engines but he’ll only take 4. Reason: “I
can’t afford to take the chance of having too many
trucks in the shop.”

CEO panel did agree that certain engines won’t be
available post-10/02. International will no longer
offer Detroit Diesel. Freightliner will not have
Cummins in its lineup, at least to begin with. Volvo
has reduced engine choices to its own diesels &
Cummins for certain applications. Mack will push its
own engines, with Cummins offered in some voca-
tions. Limited choices are partly result of accelerated
(by 15 months) emissions deadline; there was not
enough time for truck builders to engineer EGR con-
figurations into trucks.

Dry van operators in retail have performed better
than those associated with manufacturing during
this downturn, ATA Chief Economist Bob Costello
tells truckload carriers. Flatbed fleets profited from a
strong real estate market, reefer freight has been
slow, long-haul trucking has been poorest overall
performer. Small carriers were hit hard; large ones
picked up volume from demise of others.

Truck tonnage expected to grow 2 . 2 % / y e a r
through ‘07, then 2.5%/year through 2013; truckload
to grow as proportion of the total, says Costello. By
2013 TL will account for 48% of truck tonnage, pri-
vate fleets 51% & LTL 1%. Formula for failure: every

10-cent rise in diesel price leads to 1,000 bankrupt-
cies among fleets with over 5 trucks, he says.

“A number of people (carriers) priced them-
selves out of business because they didn’t under-
stand the cost of doing business,” said US Xpress
Co-Chairman Pat Quinn, who’s also outgoing TCA
chair. Trucking hasn’t had an “enlightened costing
strategy” he said, warning against long-term con-
tracts with shippers that lock in low rates.

“Flexibility is necessary in customer relationships
to react quickly to cost changes,” Quinn added, pre-
dicting that near-term costs will increase as much as
40%. He said hours-of-service debate spurred truck-
ing to educate shippers re the need for rational pric-
ing, & such education needs to continue. (Heavy
Duty Trucking’s Coping With Crisis handout is
designed to acquaint shippers & regulators with
trucking’s cost plight. Co-sponsors are ArvinMeritor,
BridgestoneFirestone, ExxonMobil. Reprints are
available free in quantities. Contact: Gloria Cartmel
(949) 261-1636.)

FREIGHT T R E N D S
Recent economic reports are generally positive,
confirming that economic recovery is under way,
says Newport economist Jim Haughey. Sour note:
surprisingly low retail goods sales total for Feb.
Sales have slipped 0.7% since Nov. which he says is
worrisome but not serious since falling prices more
than account for the decline. As the massive year-
long inventory destocking ends, GDP growth will get
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a boost of about 7% over next 3 quarters. Recession
is also over in Canada & Mexico, so cross-border
business should recover with domestic freight.

Freight volume in 1st quarter was growing at
1.7% annual pace, about same as previous quarter,
which has been revised up with large upward revi-
sion in GDP growth, Haughey says. 2001 volume
rose only 0.1% after 3 years of average 7% growth.
Volume expected to be 1.4% higher this year, includ-
ing annualized growth rates of 3%, 5% & 6% in next
3 quarters. By Sept. freight volume expected to be
back to peak level reached in early 2001.

83% of logistics pros in early Feb. survey by CS
Report Inc. said recovery is underway – or will be by
mid-year. Majority also said planned spending for
supply chain systems is unchanged from last year
or, in some cases, has increased. Contact: CS Report
Inc., www.logististar2.com.

SALES T R E N D S

U.S. Class 6-8 truck sales declined some 500
units in Feb., to seasonally adjusted 18,910,
Haughey says. Year-to-year decline is 22%. Class 6
sales were weakest in 3 years while Class 8 sales fell
only marginally. Overall drop due to lower freight
volume & excess inventory of new & used trucks. He
expects 6-8 truck sales to total 287,000 units this
year, up 4.9% from ‘01.

Class 3-5 sales jumped 17% in Feb. Year-to-year
increase is 25%. Reasons: 1% GDP pickup since last
Feb, somewhat larger gain in construction & 13%
rise in consumer Internet sales, Haughey says.
Leaner inventory in fleets & dealer lots also helped.

Kenworth is “bullish on the Class 6 & 7 m a r-
ket,” Medium Duty Product Marketing Mgr. Mike
Parrish tells truck body builders at a recent seminar.
Enthusiasm centers on increased market share of its
own T300, but Parrish says the “entire landscape for
Class 6 & 7 trucks is evolving.” Examples: construc-
tion companies are moving from Class 8 to Class 7
trucks for work in residential areas. Delivery compa-
nies — especially those working in congested cities
— are buying Class 6 & 7.

Volvo truck worldwide operations delivered 9,814
trucks in Jan. ‘02, down 21% from Jan. ‘01. N.
American deliveries, including Volvo & Mack,
totaled 1,693 units, down 45%. European deliveries
were down 19%, to 6,633 units. Asia was up 81%, S.
American deliveries fell 33%. Total 12-month rolling
order intake was 11% below same period last year:
N. America order intake was down 36%, Europe was
down 3%.

The free fall in trailer shipments will stabilize in
the 1st & 2nd quarter, then start a rebound extend-
ing into 2003 & beyond, says Economic Planning
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Associates. Shipments in ‘01 totaled 145,400 units,
down 45.4% from 2000. Because starting levels are
so low, shipments this year will total only 149,000
units, just 2.5% more than last year. But healthier
customer markets should boost shipments to
193,200 in ‘03, up 29.7% over ‘02. Contact: Economic
Planning Associates, (631) 864-4900.

These are still “very challenging times” for con-
struction equipment manufacturers but polls show
“a growing feeling that we have about reached bot-
tom & will start to see some improvement later in
the year,” says Association of Equipment
Manufacturers Co-President Emmett Barker. Year-
end AEM Construction Equipment Shipments Index
was down 4.2 points from 3rd quarter ‘01 after sea-
sonal adjustments & off 26.9 points from previous
year. Contact: w w w . a e m . o r g or 414-272-0943.

ALLIANCES &
A C Q U I S I T I O N S
Cummins forms Fleetguard Emissions S o l u t i o n s
unit, names Mike Cross vp. New unit signs deal with
3M Automotive to jointly design & develop
advanced exhaust emission control technologies.
Delco Remy America to market X a n t r e x
T e c h n o l o g y ’ s inverters to the N. American after-
market under a Delco Remy/Xantrex co-brand. L o r d
C o r p . forms manufacturing, R&D alliance with
Japan’s Fukoku Co. Hayes Lemmerz
I n t e r n a t i o n a l buys Wheland Foundry .

Chevron Credit Card Enterprises & A e g i s
Learning Group to provide e-learning products &
online training to Chevron credit card business cus-
tomers. EFS Transportation Services b u y s
T r a n s C o r e ’ s Commercial Services Viastar Direct.
NSI Global & Maddocks Systems to offer inte-
grated satellite data communications systems.

Advanced Wireless Systems subsidiary, TDNC
Nevada, to buy assets of T r a n s D a t a N e t C o r p .
Taylor Dynamometer buys SuperFlow Corp’s
diesel products line. Volvo Group to standardize
product development company-wide with Product
Lifecycle Management solutions from IBM &
D a s s a u l t S y s t e m e s . American Eagle
A c c e s s o r i e s G r o u p buys compressor assets of
P.K. Lindsay Co .

NEW BUSINESS
Eaton, Allison Transmission & BAE Systems t o

head 3 competing teams selected to develop FedEx
Express’ next generation delivery trucks. Prototype
hybrid electric trucks due this fall. FedEx & Alliance
for Environmental Innovation will test performance
against baseline delivery vehicle, looking for 50%
improvement in fuel efficiency & 90% emissions
reduction. Goal: trucks on the road by ‘04.

FedEx project is catalyst for accelerated hybrid-elec-
tric vehicle (HEV) powertrain development, says
Eaton Truck Components Technology VP Tim
Morscheck. He predicts “real vehicles on real roads
doing real work in less than 24 months.”

Eaton says it will be a primary supplier of HEV
powertrain technology to commercial vehicle indus-
try. HEV Powertrain Business Unit Mgr. Kevin Beaty
says company plans to leverage its experience in
automated mechanical transmissions to develop
parallel-type “direct hybrid” system, incorporating
electric motor/generator located between output of
an automated clutch & input to an Eaton Fuller
AutoShift transmission. Eaton will also offer an inte-
grated Powertrain Supervisory Control system that
recovers energy lost during braking & stores it in
batteries or other devices.

Penske Truck Leasing to equip portion of its fleet
with X A T A driver log & fuel tax software. S u n c o
C a r r i e r s to equip reefer trailer fleet with V i s t a r
D a t a c o m ’ s GlobalWave satellite communications
terminals. Hahn Transportation selects A e t h e r
S y s t e m s MobileMax2 wireless communications
s y s t e m s .

Qualcomm signs 9 major fleets for its
OmniTRACS mobile communications system: Van
Wyck, Florida Express, WH Transportation, Dart
Trucking, Interstate Carriers, Zenith Freight.
Company has also renewed contracts with Swift
Transportation, System TWT, Manfredi Motor
Transit, Oliver Trucking & Mills Transfer.

T R A N S I T I O N
ArvinMeritor changes name of its Exhaust
Systems business to Air and Emissions
Technologies Group . Company says new name
better defines future goals.

Koneta/LRV opens warehouse & distribution
center in Birmingham, company’s 9th nationwide.
Gold Eagle consolidates wholesale/retail & profes-
sional services units into newly formed Retail &
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Installer Brands g r o u p .

F I NA N C I A L S
DaimlerChrysler says restructuring is moving as
planned & ‘02 operating profits should be twice the
‘01 level. Company posted ‘01 revenues of 152.9 bil-
lion euros ($133.02 billion), about same as last year
after adjustments for changes in consolidated
group. Net loss was 662 million euros ($575.9 mil-
lion) after 2.7 billion euros in one-time charges,
mainly for turnaround activities at Freightliner,
Mitsubishi & Chrysler. 2000 profit was 7.9 billion
e u r o s .

Revenue for commercial vehicles group t o t a l e d
28.6 billion euros ($24.9 million). Operating profit,
after one-time effects, was 51 million euros.
Company says it expects commercial vehicles unit
to be profitable this year but more restructuring may
be necessary.

Wabash National lenders agree to 2-year debt
extension. Company posted 4th quarter ‘01 loss of
$134.9 million on sales of $166.6 million vs. $28.4
million loss on $274.8 million 4th quarter 2000. Loss
for the year was $232.2 million on sales of $863.4
million vs. loss of $6.7 million on $1.3 billion for
2 0 0 0 .

E M I S S I O N S
2006 ultra-low sulfur standards won’t lead to
diesel shortages, according to study released by
Alliance of Automobile Manufacturers & Engine
Manufacturers Assn. Refiners are likely to find sub-
stantial economic driving forces for ULSD capacity
investment, researchers said. Study also concluded
that refineries — especially small ones — could

reduce ULSD production costs by participating in
joint arrangements. Contact: w w w . a u t o a l l i a n c e . o r g .

T E C H N O L O G Y
Despite a “prominent lull” in commercial fleet
management systems (FMS), there is clearly a need
to adopt the technology for emergency vehicle
tracking & remote control systems, says Allied
Business Intelligence. Deteriorated market condi-
tions, increased competition & higher debt costs
forced many FMS vendors to restructure & focus on
core competencies, says Frank Viquez, senior ana-
lyst & report author. Result: ‘02 will see rising com-
petition & market specialization, progressively more
sophisticated distribution channels & increased
product differentiation in commercial vehicle telem-
atics offerings.

Global FMS market for commercial vehicles is
expected to grow from under $2 billion in ‘01 to $6
billion by end of ‘07. Commercial fleets currently
most interested in the technology include carriers
that haul hazmat, explosives & fuel, & those
involved in JIT delivery. Potential customers include
leased fleets, transit fleets & emergency vehicles.
Report is titled Fleet Management Systems: A
Global Analysis of Telematics Opportunities,
Technologies and Trends in Commercial Vehicle
Operations. Contact: 516-624-3113 or w w w . a l l i e d-
w o r l d . c o m.

A S S O C I AT I O N S
Automotive Aftermarket Industry Assn. a d d s
membership program for group affiliates; 200 join
including Truck Pride, RPM Group, Auto Pride, and
Tool & Equipment Distributors’ Associates.

Engine makers to discuss emissions regs at
39th Annual American Truck Dealers Convention &
Expo, April 13-15 in Las Vegas. Featured speaker is
Dr. Barry Asmus, senior economist, National Center
for Policy Analysis. Contact: ATD, (800) 352-6232 or
w w w . n a d a . o r g.

Transportation Marketing & Communications
Assn. meets Jun. 2-4, Omni Tucson National Golf
Resort & Spa. Event features workshops on e-mar-
keting, media relations, budget & brand manage-
ment. “Evening with the Press” features panel dis-
cussions with trade & business editors & publishers.
Contact: TMCA, (952) 442-5638 or
w w w . T M C A t o d a y . o r g.
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H O N O R S
Heavy Duty Trucking Sept. ‘01 cover story, “Killer
Chemicals,” wins Best Single Article Award in 2002
Jesse H. Neal Editorial Achievement competition.
Story exposed states’ use of harmful highway de-
icers. Winning editors: Deborah Whistler, HDT edi-
tor; Steve Sturgess, senior editor; Oliver Patton,
Washington editor; Jim Winsor, exec. editor.
Patton also won a Neal Certificate of Merit for Best
News Coverage for reporting on safety issues sur-
rounding NAFTA. Neal Awards, sponsored by
American Business Media, are considered the
Pulitzer prizes of business journalism. HDT was the
only trucking magazine to take a top award this year.
This is HDT’s 22nd Neal Prize.

P E O P L E

Tim Morscheck to vp/chief technology officer,
Eaton Truck business unit, from vp/gen. mgr.,
Trucking Electronic Systems Div. Eaton reorganizes
Truck Aftermarket Div., naming Josette Russell
marketing & business development mgr.; C h r i s
S h e m a s sales mgr., NAFTA; Steve Melvin, mgr.,
service product development.

Autocar names regional sales mgrs: Brad Moore,
southeast; Jeff Allen, southwest; Gary Foster,
north central; Charlie Luper, south central; T o m
N e i t z, northwest; Mike Murphy, northwest. G e n e
P a r k e r to Autocar national accounts director.

Anthony Thornley to president/COO, Qualcomm,
from CFO/COO. William Keitel to Qualcomm senior
vp/CFO, from senior vp/corporate controller. XATA
Corp. names company founder William Flies c h a i r-
man & chief technology officer; Craig Fawcett
president & CEO. Kimm Carro to product develop-
ment mgr., Hendrickson International Trailer
Suspension Systems.

Helmut Schulz to president, off-road, CV suspen-
sion systems & aftermarket, ZF Group N. American
Operations, from group vp, off highway div. J a m e s
L a n z o n to engineering director, Allison
Transmission, from vp & engineering director, New
Venture Gear.

Stephen Harris to president/CEO, Elite Logistics,
from founding partner, Forte Group. He succeeds
Joseph Smith, who remains chairman. T e r r y
S m i t h to vp/chief technology officer, Sirius Satellite
Radio, from DTV Professional Systems director,

Sarnoff Corp. Joseph Thomas to advanced tech-
nology engineer, Cole Hersee Co. FleetOne names
Michael Thompson senior vp, sales & marketing,
Stacey Bright marketing director.

G. Clifton Parker, president/gen. mgr., G&P
Trucking, Columbia, SC, elected 2002/2003 chair-
man, Truckload Carriers Assn. Former National
Private Truck Council exec. John McQuaid n a m e d
exec.director, Steel Shipping Container Institute.

Duke Drinkard, field maintenance vp, Southeastern
Freightlines, elected general chairman, ATA
Technology & Maintenance Council. ATA
Engineering VP Larry Strawhorn gets TMC’s top
award, The Silver Spark Plug, for industry & TMC
s e r v i c e .

Died: Hershel Brown, 47, U.S. Xpress maintenance
C h i e f .
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U.S. RETAIL TRUCK SALES REPORT
CLASS 8 CLASS 7 CLASS 6

33,001 LBS. & OVER 26,001-33,000 LBS. 19,501-26,000 LBS.
MANUFACTURER FEBRUARY YTD YTD FEBRUARY YTD YTD FEBRUARY YTD YTD

SALES SALES SHARE SALES SALES SHARE SALES SALES SHARE
Bering 0 0 0.00% 0 0 0.00% 0 0 0.00%
Chevrolet 0 0 0.00% 352 687 5.90% 74 157 2.89%
Ford 0 0 0.00% 149 302 2.59% 590 1,249 22.98%
Freightliner 3,115 5,993 35.80% 1,225 2,527 21.69% 812 1,737 31.87%
GMC 0 0 0.00% 876 1,403 12.04% 84 250 4.60%
Hino 0 0 0.00% 23 41 0.35% 50 90 1.66%
International 1,422 3,077 18.38% 2,568 5,363 46.04% 674 1,633 30.05%
Isuzu 0 0 0.00% 64 125 1.07% 4 8 0.15%
Kenworth 692 1,492 8.91% 113 282 2.42% 0 0 0.00%
Mack 1,156 1,780 10.63% 24 42 0.36% 39 61 1.12%
Mitsubishi-Fuso 0 0 0.00% 7 10 0.09% 43 81 1.49%
Nissan Diesel (UD Trucks) 0 0 0.00% 5 9 0.08% 47 79 1.55%
Peterbilt 1,008 2,022 12.08% 185 355 3.05% 0 0 0.00%
Sterling 415 972 5.81% 251 495 4.25% 31 89 1.64%
Volvo 585 1,096 6.55% 0 0 0.00% 0 0 0.00%
Western Star 44 218 1.30% 1 8 0.07% 0 0 0.00%
Other 44 90 0.54% 0 0 0.00% 0 0 0.00%
Totals 8,481 16,740 100.00% 5,843 11,649 100.00% 2,448 5,434 100.00%


